


The PartnersFirst™ Program

The Zebra Technologies PartnersFirst program empowers companies like yours to offer more value to 
your customers and grow your business. Through PartnersFirst, you gain access to the tools, expertise 
and support to:

Extend your marketing and sales reach

Increase sales through quality leads

Deepen your offerings, skill sets, and ability to satisfy customers

Why Zebra?

Zebra Technologies is a channel-centric company with a deep understanding of your business. 
The PartnersFirst program leverages our extensive industry knowledge, broad sales and marketing 
resources, and premium status in the market to enable you to face the challenges and capture the 
opportunities of today.

The PartnersFirst Program provides access to tools, 

expertise, and sales and marketing support to grow 

your business. The program includes:

Multi-tier structure, with Associate, Advanced, 
and Premier Levels.

Qualifying Specialist designations, including 
self-service, print & apply, RFID, and mobile.

Similarly modeled Card Program includes 
Associate, Advanced, Premier and Premier Plus 
partner levels.



Why Join PartnersFirst?

Partnership with Zebra Technologies brings you greater strength 

and skill, enabling business growth. Membership in the PartnersFirst 

program provides an industry-leading solution set, expert tools for 

business development, and rewards for sales growth.

As a member of the PartnersFirst Program, you work with a 

dedicated Channel Account Manager to provide support, industry 

insight and resources to achieve sales success.  You will also have 

access to experienced marketing resources to help with demand 

generation content and campaigns (which may include eligibility for 

MDF funding).  You will also have access to our Partner Marketing  

Vendor Directory of preferred service providers with experience 

marketing Zebra.

The benefits of partnering with Zebra may also include:

Preferential discounts on Zebra products

Lead distribution, with qualified, relevant leads

Training on technical, marketing, and other business-building 
skills

Rebates offering rewards for volume-based growth with Zebra

Affordable access to Zebra hardware for testing and 
demonstration purposes

Customer rebates through the GoZebra trade-in program

Pricing and product information, competitive knowledge,  
and ordering opportunities through a self-service portal

Access to Zebra products through the leaders in technology 
distribution, including BlueStar, Ingram Micro, ScanSource,  
and Wynit

Do I Qualify?

PartnersFirst program criteria
is based on:

•	 Vertical market focus

•	 Solution delivery capability

•	 Professional service offering

•	 Sales competencies

•	 Technical competencies

•	 Annual revenue requirements  
for each stage of program

Talk to your representative
to learn more!

Visit www.zebra.com/partners to learn more.



How Do I Get Started?

Applying for the PartnerFirst program could not be easier. Visit www.zebra.com/partners to learn more.

E-Mail: CPrograms@zebra.com
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